e
Straight A’s Speak for Themselves!

Ascension Consultative B2B Sales Training Programs Receive Rave Reviews

For over 21 years, the Ascension Purposerful Selling program has
provided best practice consultative sales training and annual sales plan
development instruction to growth-focused organizations worldwide.
Based on the post-workshop evaluations the training has been a
resounding success In the eyes of the participants.

Below are the average scores received on 12 key measures from dozens
of companies that have participated in our Art of Selling (interpersonal
sales skills) and Science of Selling (annual territory growth planning)
WOrkshops:

Instructor/Facilitator Average Scores

Instructor Displayed
High Degree of
Professionalism

A

98%

Instructor Organized
& Paced Material
Effectively

A

92%

Instructor Displayed
Understanding of Our
Sales Challenges

A

92%

Instructor Responded
Well to Questions

A

96%

Instructor Presented
Training Material
Clearly/Effectively

P

96%

Instructor Seemed to
Believe What He/She
Was Teaching

102%

Instructor/Facilitator Average Scores

I can immediately
apply the training
content to my job

95%

Workshop provided

opportunity fo us to apply

what we learned

95%

Training materials
were well written and
organized

92%

| feel my time was
well spent in the
workshop

95%

overall Workshop Rating

95%

Interactive workshop

activities were appropriate

for our company

A A A

92%

The time provided was

adequate to cover
workshop material

A A A

92%

Average Facilitator/
Instructor Score

96%

Average Content/
Outcomes Score

96%

Ready to elevate and better focus your sales organization to
accelerate your organic revenue growth?

Call us at 404-250-4547

Email us at info@ascensionstrategy to learn more.

Remember...a well trained and focused sales organizations
can drive measurable results!
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